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OVERVIEW

Here’s what you’ll learn in 3 “modules”...
1. The Foundation
Did you know close to 30% of home purchase contracts get canceled because the
buyers cannot get a loan? BUT not yours!!

3. Home Stretch
You’re under contract—congratulations! NOW WHAT???
Shopping for homes and finding your property was the fun part, but now we have to take it
all the way to closing. Most sales contracts are about 30 -45 days. Here we break down
each week so that you know exactly what you need to do.
We discuss; earnest money, inspections, appraisals, homeowners insurance, e-signing &
more.

Each and every home buyer asks the same questions. This section is designed to help
you feel very confident in your ability to buy a home. Topics include:
•

The 3 numbers that Determine How Much Mortgage Loan You Can Be Approved For

•

What is a FICO Credit score?

•

How to Calculate Your Equity & Determine Loan to Value

•

What is a Good Debt to Income Ratio?

•

Interest Rates & What You Need to Know about Them

•

What is Mortgage insurance?

•

The Documents Required for a Mortgage Loan

•

Types of Home Loans; 2 Main Types

•

& more…

2. The Flood Gates
Now that you have the right baseline knowledge it’s time to take action. In this section,
you become a home buying Rock star. You’ll learn about:
•

Preapproval vs Prequalification: What is the Difference

•

Competition Crusher: Get a Good Deal on a House & Close FAST

•

The Buyer’s Triangle: 3 Main Things to Consider as a Buyer

•

Reasons To Buy a House: It’s Not Financial!!

•

Looking for Properties: What to Look for When Buying a House

•

Making an Offer: How Much to Offer on a House Below Asking Price”
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LESSON 1

The Foundation

Know Your Numbers
The Three Numbers That Determine How Much
Mortgage Loan You Can Be Approved For

Do you know the 3 numbers that determine how much mortgage loan you can be
approved for? When it comes to getting a lender’s approval to buy or refinance a home,
there are 3 numbers that matter the most.
These numbers can affect your ability to qualify for a mortgage and how much it will cost
you. Here’s a rundown of what they are and why they matter.

FICO Score

Loan to Value Ratio
“A bank is a place that will
lend you money if you can
prove that you don’t need it.”

Debt to Income Ratio

Bob Hope
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LESSON 1

LESSON 1

Know Your Numbers

Know Your Numbers

Part 1: What is a FICO score?

Part 2: How To Calculate Equity and
Determine Your Loan to Value Ratio

Your credit score is a three-digit number that
measures your borrowing history.
There are 3 main credit bureaus that each
calculate their own credit score for you based on
your payment history, how much debt you have,
your credit limit usage, and a few other factors.

Why it matters:
Your credit score helps mortgage lenders
evaluate your likelihood of paying back your loan.
It’s very simple: the higher your credit score, the
better the mortgage credit terms you can be
offered.

Quite simply: A higher credit
score >> Saves you more
money.

You can get a loan with a credit score as low as
620 or lower, but plan on having more hurdles to
jump over during the mortgage approval
process. A lower score can also limit your home
loan options.

Basic credit score ranges are:

Pro Tip$

the loan to value for the mortgage transaction.

Range

Why it matters:

Excellent

750 - 850

For a home purchase, loan programs have a minimum down
exact down payment maximum depends on things like:

Good

700 - 749

Fair

650 - 699

•

Preapproval vs Prequalification: What is the Difference

Poor

550 - 659

•

Competition Crusher: Get a Good Deal on a House & Close FAST

Very Poor

350 - 549

•

The Buyer’s Triangle: 3 Main Things to Consider as a Buyer

•

Reasons To Buy a House: It’s Not Financial!!

•

Looking for Properties: What to Look for When Buying a House

•

Making an Offer: How Much to Offer on a House Below Asking Price”

If you know you are buying a house or refinancing in the next few
months, you can begin working on boosting that score now so you
can have an easier time qualifying later. This little tip could save you
thousands of dollars each year.
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Now that you know about the importance of your credit score, let’s go
over all you need to know about your down payment. The down
payment determines how much equity you have in your home and also

Category

Pro Tip$

6

Your Loan to Value Ratio or LTV for short

The key takeaway with
down payment is that the
more
moneyYour
you have
requirement.
available gives you more
leeway when it comes to
figuring out your eligibility
for loan programs.

You can get a conventional loan with 3-5% down (at least 5 % is suggested), an FHA loan for 3.5% down, or
a VA & USDA loan with 0 down. Then there are jumbo loans that can require 10 – 50% down depending on
how much you want to borrow. Each one of these home loan products have their benefits as well as their
drawbacks.
One of the biggest drawbacks to making a down payment less than 20% is mortgage insurance or PMI. VA
loans don’t require mortgage insurance…thank you for your service!
FHA loans require MI for the life of the loan, so you will definitely want to refinance eventually.
Conventional loans would have MI if you put less than 20% down. But, I can show you how you may not
need that on a monthly basis…or even get a seller to pay for that.
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LESSON 1

LESSON 1

Know Your Numbers

Know Your Numbers

Part 2: How To Calculate Equity and
Determine Your Loan to Value Ratio

Part 3: What is a Good Debt to Income Ratio?
We’ve talked about credit and your down payment. Now it’s time for the third key number: The debt-toincome ratio (DTI).

Mortgage Down Payment Comparison

DTI is a percentage that helps lenders understand how much you can afford to pay for a mortgage each
month given your existing monthly debt payments. Lenders add up those payments and add what your
housing payment will be on your new home and divide it by your gross monthly income (i.e. how much
money you earn before taxes).

Why it matters:
The debt-to-income ratio helps your lender determine your ability to repay the loan. If your DTI is higher
than the limit for your circumstances, you may not be able to qualify for that mortgage.

Conventional

FHA

VA

USDA

DOWN
PAYMENT

DOWN
PAYMENT

DOWN
PAYMENT

DOWN
PAYMENT

DOWN
PAYMENT

20%

5%

3.5%

0%

0%

PRIVATE
MORTGAGE
INSURANCE

PRIVATE
MORTGAGE
INSURANCE

MORTGAGE
INSURANCE

MORTGAGE
INSURANCE

MORTGAGE
INSURANCE

NO

YES

YES

NO

YES

In fact, a high debt-to-income ratio is the #1 reason mortgage applications get rejected. Most lenders
typically offer loans to creditworthy borrowers with DTIs as high as 45%. Here at the “ULTIMATE HOME
BUYER EXPERIENCE” we offer loans with DTIs of up to 50% or higher for creditworthy borrowers.
Keep in mind that the lower your DTI, the easier it may be to qualify for a mortgage. If you have some
flexibility on when you plan on buying or refinancing, taking time to lower your overall debt exposure can
make the mortgage process go much smoother.
We hope this overview of the three key numbers in your mortgage preapproval has been helpful. There is
no size fits all answer for buying or refinancing a house, but there is a way to best approach your situation
to get the best possible terms and that is by being proactive.

Calculate Your Debt-to-Income Ratio
MONTHLY DEBT PAYMENT

GUARANTEE FEE

YES
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DEBT TO INCOME
RATIO

=
GROSS MONTHLY INCOME
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LESSON 2

LESSON 2

Documents Required For A
Mortgage Loan

Depending on your unique situation, here are six
documents that act as the foundation for every mortgage.

Getting a mortgage today requires more paperwork than it did in 2007. In the years prior to the Great
Recession, it was easy to get a mortgage. I like to call it the wild west. Lenders offered loans to borrowers
with just a statement like, “I make $150,000 a year,” and without any supporting documents.
Unfortunately, many borrowers couldn’t afford their mortgages and ended up defaulting (you may know
this as foreclosure or short sales). As a result, Congress began requiring creditors to better assess
borrowers’ ability to repay their loans.
The exact documents required for a mortgage loan, depend on
your situation. For example, someone who is self-employed will
likely have to provide different forms than someone who is
employed by a company.

Pro Tip$
Pro tip: To judge a
mortgage applicant’s ability
to repay, lenders must
account for the
homebuyer’s assets, debtto-income ratio and credit
history.

1. Tax returns
Mortgage lenders want to get the full story of your
financial situation.
Lenders generally want to see one to two years’
worth of tax returns. This is to make sure your
annual income is consistent with your reported
earnings through pay stubs and there aren’t huge
fluctuations from year to year.

2. Pay stubs, W-2s or
other proof of income
Lenders may ask to see your pay stubs from the
past month or so. Your tax returns help give them
a clear idea of your overall financial health, while
pay stubs help them gauge your current earnings.
If you’re self-employed or have other sources of
income (such as child support), you may need to
show your lender proof through 1099 forms, direct
deposits or other means.t

3. Bank statements
and other assets
When assessing your risk profile, lenders may
want to look at your bank statements and other
assets. This can include your investment assets
as well as your insurance, such as life insurance.
Lenders typically request these documents to
make sure you have several months’ worth of
reserve mortgage payments in your account in
case of an emergency. They also check to see that
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your down payment has been in your account for
at least a few months and did not just show up
overnight.

4. Credit history
In order to assess you as a borrower, lenders
often pull your credit report—with your verbal or
written permission.
I do a credit report audit with all my clients. We
will review a tri-merge FICO credit report for any
errors & omissions. Oftentimes I can help boost
scores by 25-50 points, which helps save you
money.

5. Gift letters
Your family might help you buy a house by giving
you money. If that’s the case, you’ll need to
provide a written confirmation the money is
indeed a gift and not a loan. The documentation
should list their relationship to you as well as the
amount of the gift.

6. Photo ID
This is simply to prove you are who you’re
claiming to be.
Ultimately, my goal is to know you as a borrower
and ensure you can make your payments on time.
This list of documents should help you get
prepared, but remember that the exact documents
required for a mortgage loan can vary from
person to person.

Phone : 720-730-2289 | Email: bob@frielgoodmortgage.com
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LESSON 3

Budgeting
Purchasing a new home is an exciting time for any buyer, and it’s easy to lose your focus on the numbers
when you’ve fallen in love with a property. While you may have imagined how you’ll decorate the living
room or researched the nearest Starbucks to your prospective address, chances are one thing you haven’t
been thinking about is closing costs.
Would you hire professionals to
spray a fresh coat of paint on your
house without knowing the color? Of
course not—just like you wouldn’t
want to purchase a home without
knowing what your budget closing
costs are. It’s no secret that buying
a house is an emotional decision for
most, but it’s important to realize
that it’s a business decision first.
The majority of business deals begin
with knowing the numbers because
numbers never lie.
Buying a home can be a stressful
process when unexpected things occur, and nothing is more stressful than being blindsided by additional
costs that you were unprepared for. I talk with buyers all the time who have no idea there would be closing
costs associated with their purchase; you can imagine their shock and dismay when they found out.
This doesn’t have to be your story as long as you know the figures and budget for these costs upfront.
The housing market can change rapidly from day to day—even hour by hour—and you’ll want to be ready
with your numbers so you can quickly take advantage of a good deal when it comes along.

LESSON 3

Pro Tip$
Put your budget numbers down on paper, instead of just keeping them
in your head. This will help you visualize your finances and determine
what your price range should be when shopping for properties.

First: Set Your Budget
It’s vital to know your budget, and then make sure you stick to it. The excitement of moving into a new
home can easily overcrowd your common sense and make you forget what you can actually afford. This
is the time to analyze your budget realistically and stay within the parameters you set.
Consider your income and monthly household expenses and be sure to account for home-ownership
costs such as utilities, maintenance, property taxes, and insurance. Just because an online lender preapproves you for up to $500,000 DOES NOT mean you should spend $500,000. Think of your budget!
You can use the Free Budget Worksheet to help you come up with a manageable, realistic monthly amount
you can allow for housing expenses. At the end of the day, knowing your monthly payment is crucial to
narrow down your search parameters and focus on houses you will be able to afford—with a payment you
can live with.
Your mortgage broker or realtor should help you with the process of determining what you can afford to
spend on your home each month—and if they don’t, you probably hired the wrong person.

Let’s break down these numbers into two sections: your budget and closing costs.
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LESSON 4

LESSON 4

Closing Costs
Calculate Your Cash to Close & Closing Costs

Loan Fees

Recording Fees

To get your loan, you’ll need to pay the bank
(AKA the lender or investor); a loan origination
fee is how lenders process the loan.

The mortgage & the deed are recorded with the
county that the property is located

There are two main factors in your “cash to close” you will need to budget for:

Title Costs

#1 – Your Down Payment

#2 – Closing Costs

Remember the Loan To Value Lesson for
earlier?? This is not exactly a cost, as you’ll be

These are the fees associated with your loan
and are directly correlated to the purchase price.

putting it towards the value of the house, but it
is, in the sense that it will be leaving your bank
account.

Depending on the city or municipality where you
buy, these may vary.

When you close on your house, you’ll do it at a
3rd party location where the property is officially
transferred to your name. This can include a title
search fee and title insurance fee. Title
insurance protects you and your lender in case
the home you just bought turns out to have
other legitimate owners who did not agree to
sell it.

Homeowners Insurance
Yes, you will want to insure your investment

While your closing costs and fees can differ
depending on your lender, the type of loan you
choose and your location, below are the big ones
you’ll definitely need to account for.

Transfer Stamps
This fee is based on a property’s sale price and
covers the transfer of real estate from one
person to another

Bob The Banker does all the mortgage rate shopping for you.
He has a vast network of investors that want his clients’ loans.
He reviews the best mortgage products for your unique
mortgage situation and negotiates the best terms for you.
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Home Inspections
You want to make sure the house you’re buying is
functioning properly, and a home inspection
identifies any needed repairs or problems that
may need to be addressed
There may be additional, miscellaneous charges,
but the above are the main fees that you’ll need to
budget for.
Understanding these costs will allow you to
budget the right amount of money you’ll need to
close on your new home.

Pro Tip$
All the other fees outside of Loan Fees will be the same no matter what
lender you use. Yes, you read that correctly. All other fees are 3rd party
and would be the same no matter what.

Phone : 720-730-2289 | Email: bob@frielgoodmortgage.com
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LESSON 5

LESSON 5

Interest Rates And What You Need
To Know About Them

How Does This Affect Me?
The higher the interest rate, the larger your portion of principal interest in your housing payment will be.
What I want you to consider, however, is how little these interest fluctuations will actually affect your
monthly payment.

As a potential home buyer, you might be obsessing about interest rates—and that’s completely normal.
You naturally want to get the best mortgage rate possible, but you it’s important to remember that you
shouldn’t agonize over something that’s not in
your control. While it’s true that the higher the
interest rate, the higher your payment will be,
you also want to consider how that rate will
actually affect your payment in real dollars and
The interest rate you will qualify
cents.

For example: let’s say you’re borrowing $350,000. Since mortgage rates always increase or decrease by
eights (or .125), a .125% increase on $350,000 is only $26. As long as you have your budget in place
(check out the previous lesson if you haven’t already), these market fluctuations shouldn’t break the bank
on your housing budget.

Pro Tip$

What Is The MBS?
Interest rates are not controlled by the bank;
they’re actually controlled by the MortgageBacked Securities Market (MBS).
Mortgage-backed securities are investments
that are traded in real time on the bond market.
MBS allows investors to benefit from the
mortgage business (including monthly
payments and the principal repayment)
without actually having to offer the loan
themselves.

for

depends on the following:
Property type (single family, condo,
mobile home etc); Occupancy of the
property (primary, second home or
Investment); Unit count, credit score
(best rates are above 780); Loan to
value; Fixed or variable interest; and
Loan term (10, 15, 20, 25 or 30 year)

The same is true of incremental increases in the price of your prospective home. Say that your dream
home is priced at a non-negotiable amount of $360,000 but your budget was set at $350,000. How much
extra, though, would that $10,000 really cost per month? If your interest rate was 4.5%, that $10,000
additional amount would only raise your monthly payment by $50. That’s a small price to pay when it
comes to acquiring your dream home!
Understanding how interest rates work will allow you to make the best decision when it comes to your
housing budget and the loan program you choose. While it’s great to set a budget for the price of a home,
you’ll want to base your decision to make an offer around your expected total monthly payment and not
just the total purchase price.
Make sure you have someone who can pay attention to market prices and fluctuations that would affect
your monthly housing payment, and keeps you in the loop on these developments.

To illustrate: think of your 401k or other
invested equity assets. They will increase or
decrease day over day, depending on a variety of economic and political factors. MBS are similarly traded
daily on the open bond market, with FHA and VA lenders setting their rates based on these prices. That
means that mortgage rates and loan fees will increase or decrease depending on current MBS market
prices.
The bottom line? The MBS is responsible for driving interest rates higher or lower at any given time.

16

Visit DenverBankerBob.com

Phone : 720-730-2289 | Email: bob@frielgoodmortgage.com

17

LESSON 6

Down Payment Assistance:
Is It Right For You?
A common barrier to home ownership is the concept of the down payment. You know it’s there, and you
know an amount will need to be paid upfront to secure your mortgage…but you just might not have the
cash required.

LESSON 6

Do I Qualify?
Many potential home buyers don’t investigate down payment assistance because they mistakenly think
they don’t qualify for help. With all kinds of programs available, you’ve got a pretty good chance of finding
one that will fit your circumstances and needs.
•

A few typical requirements most programs will want you to meet include:

•

A credit score between 620-640 or higher

The nightly news or well-meaning friends and family may have told you about ways you can purchase your
home with 0% down. The truth, though, is that these mortgages are hard to qualify for and are rarely
offered by banks in today’s economic climate. Even if you can secure a 0% down mortgage, the added
interest, and increased debt is not the smartest financial decision.

•

A debt to income ratio of less than 45%

•

Some savings in the bank to cover closing costs

The good news is that down payment assistance is available, and it can help you clear the down payment
hurdle that may stand in your way to home ownership.

Should I Use A Down Payment
Assistance Program?

What it is:
Down payment assistance typically comes in the form of a bond, grant program, or second mortgage to
cover most or all of the down payment expenses. This is free money if you qualify, and there are a variety
of programs available depending on your state and county. You may have heard that you should save 20%
of the total home purchase price as a down payment. With down payment assistance programs, you can
lower that number to as little as 3-5% in most cases.

The simple fact is the bigger the down payment,
the less you’ll need to borrow and the less
money you’ll pay in interest costs. Analyzing
your finances and considering the pros and cons
will help you figure out which direction is best for
you.
You may be considering using an FHA loan,
which often requires as little as 3.5% down, but
your closing costs may increase. You might be
able to qualify for this loan with a lower credit
score, but your interest rate could be higher. So
what option should you choose?
The key point: there is always a cost of doing business. Each program, whether you use a down payment
assistance grant, an FHA loan or conventional mortgage, has its positive and negative trade offs.
If you need help to analyze your options and figure out the best way to make that down payment, feel free
to contact me and my team and we’d be happy to help guide you through the process!
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LESSON 7

LESSON 7

What Is Mortgage Insurance?
Should You Put 20% Down To Avoid PMI?
Have you heard friends or family members tell you that you need 20% down to buy a house? If so, there’s
a reason: once you have 20% equity in your property, you’ll no longer have to pay that dreaded mortgage
insurance on your loan. If you can’t put down this full amount, your lender will require you to obtain private
mortgage insurance (PMI).

In all honesty, the answer will really come down to you and depends on your own financial situation.
I’ve had clients that had the funds available but elected to put less than 20% down and pay PMI. Since
the change in their monthly payment was insignificant, they were then able to then use their extra cash
to invest in upgrades to their property.

If you’re wondering why you’d have to pay this extra monthly fee in the first place, the answer is simple: it
limits the lender’s risk.

Ultimately, you’re going to want someone like me to be honest and upfront with you, ensuring that
you’re able to realistically save for and pay for your new home. Don’t get hung up on stressing over
private mortgage insurance; it’s really just the cost of doing business, and the time frame you’d be
required to pay for it is relatively short in the long run.

What Is Mortgage Insurance?
Private mortgage insurance is an insurance policy that protects the lender if you are unable to pay your
mortgage. It’s a monthly fee, rolled into your mortgage payment, that is required for all conforming,
conventional loans that have down payments less than 20%.
Once you’ve built equity of 20% in your home, you can cancel your PMI and remove that expense from
your monthly mortgage payment.
For example: let’s say you need $80,000 to put down on a property in order to reach your 20%. How long
do you think it would take you to save that kind of money? Even if you’re managing your budget properly,
it will take some time to reach your goal.
PMI, on the other hand, would allow you to purchase a house for 0%, 3% or even 5% down so you can get
the home of your dreams without waiting for that $80,000.

What Will It Cost You?
The cost of PMI will vary based on your loan-to-value ratio (LVT)—the amount you owe on your
mortgage compared to its value—and also your credit score. PMI costs typically range from 0.25% to 2%
of your loan balance per year, or about $30 to $70 per month for every $100,000 borrowed.
If you weigh the benefits versus the drawbacks, PMI is not as bad as it may seem.

Pro Tip$
Analyze your housing payment with all of these other factors
involved so you can make the best decision for you. Calculate the
cost of what PMI would be on a 5% or 10% down payment, and then
compare the monthly savings against the difference in down
payments. Doing so will help you make a decision based on
numbers, because numbers never lie.

Not only would you be able to purchase a house sooner rather than later, but the additional monthly cost
also is usually not enough to break the bank. Keep in mind that you’ll probably build up enough equity in a
few years for your PMI to be removed early, before you reach your 20% equity stake as projected on your
amortization schedule.
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LESSON 8

The Two Main Types of Home Loans

LESSON 8

total cost to acquire your mortgage through an FHA loan will be higher: closing costs will be more
expensive, and you’ll be charged an upfront mortgage insurance premium just to secure your deal.
Buying a home isn’t necessarily difficult—but figuring out your financing can be. Navigating the loan
process can be confusing, and you may be having trouble deciding what type is right for your needs. To
make sure you choose the right loan for you, I’m going to break down the two main loan types and outline
exactly what they mean for you.
The two main loan types are agency and
government. Each of these loan
products are standardized, and both
have their own set of pros and cons.

Pro Tip$
First time home buyers may qualify
for a 3% down payment, but a 5%
is my suggestion.

Pro tip: All of these credit guidelines are
the same, regardless of what bank,
credit union or mortgage professional
you talk to. Yes, that’s right: the
guidelines are the same no matter what.
When choosing who you should use for
your mortgage, it’s not the bank or
lending institution they work for that matters—rather, it’s the person themselves that will be your best ally
to get you to the finish line of your home buying experience.

Loan Type #1: Agency Loans
Agency loans are often referred to as conventional or conforming loans, and they’re the best bet for
consumers—as long as you qualify. You’ll typically want a credit score of 700 or higher and be able to put
a minimum of 5% down to ensure you qualify for this type of loan, with terms ranging from 10, 15, 20, 25
and 30 years.
Your conventional loan will typically allow you to get the best interest rate, lowest borrowing cost, and
best overall mortgage product. The only con with this type of loan is that you may have trouble qualifying
for it.

Loan Type #2: Government Loans
Sometimes called “Govvies”, these include FHA and VA loans; both are government-backed, and are
catered to borrowers with lower credit scores who can’t afford larger down payments.
FHA loans are a great option for first-time homebuyers, as only 3.5% down is needed. While this might
seem like a win-win situation, there are some major challenges you’ll want to be aware of. In the end, the
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Pro tip: This charge is the same regardless of what bank or credit union you use for your mortgage. If you
hear about an amazing offer or too-good-to-be-true deal on an FHA loan, you’ll realize it’s all the same
once you sift through the crap. Don’t be fooled into thinking you can get around these fees!
Another downside to FHA loans is that mortgage insurance will be required on a monthly basis for the full
life of the loan. This means that even if you had 20% equity, you’d still have to pay for mortgage insurance.
What this means is that an FHA loan is a short-term, band-aid style loan to help you acquire your property;
once you qualify for a conventional loan, you’ll need to refinance.
VA loans are another type of government loan, and they provide an exceptional product for both current
and retired service members. Similar to an FHA loan, VA loans are strictly catered to American veterans
only and often don’t even require money down. As an added
benefit, monthly mortgage insurance is NOT required even if
you put no money down; this can save you hundreds of
dollars a month. Just recently, VA loans have been adjusted
to remove caps and limits to how much money a veteran can
borrow.
Each and every type of

Pro Tip$

While there are many amazing pros to VA loans, there is one
potential con: you may need to pay a funding fee to the VA to
utilize your benefits, depending on the terms outlined in your
certificate of eligibility. Overall, VA loans are still an amazing
product and are a fantastic way to thank you for your service.

loan
will have its pros and cons,
but there is an underlying
theme: the better qualified
you are, the better terms
you’ll get.

These are the two main types of loans available in the
marketplace—but there are way more loan products available
outside of the agency space! Some of these other loan types
include doctor loans, jumbo loans, self-employed borrower
loans, bank statement programs, debt service coverage and many more. If you have questions, we’d be
happy to discuss your options with you.

No matter where you are in your home buying journey, it’s never too early to start the mortgage finance
process. The more prepared you are and the better serviced you are by your mortgage lender, the more
money you’ll save overall in the home buying process. You should work with someone you trust, and we’re
here to welcome you with open arms whenever you’re ready to start your mortgage journey.
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LESSON 9

Reasons to Buy a House

Flood Gates

Most kids growing up were told a dreamy narrative of homeownership—that they could (and should) buy a
house, and that it would be easy to do. While buying a house is exciting, you as an adult should realize
that homeownership is primarily an investment. Of course, there are a variety of reasons that people buy a
house; my advice is to really know why you are buying one.
The Joint Center for Housing Studies at Harvard University conducted a major study on what motivates
people to purchase a home, and the results yielded 4 main reasons that a person will buy a house. Being
aware of these key objectives will help you prepare before you make this huge decision.

“Ninety percent of all
millionaires become so
through owning real estate.”
Andrew Carnegie
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REASON #1: You’re Raising
Children

REASON #2: You Want A Place
To Feel Safe

It might have once been exciting to move every
few years when you were childless, but lugging all
of those toys, baby gates and playpens gets old
once you have little ones in the picture.

Dorothy’s apt words ring true here: there really is
no place like home. Having a house to call your
own provides a sense of safety and security that
everyone craves, and other types of housing down
always provide that sense of permanence.

The truth is, people today are motivated by the
same goals as generations before them: providing
a stable home for their children to grow up in and
choosing a neighborhood that will provide them
with a good education. Focusing on your
children’s future means planning for yours, and
this is where home ownership often comes in.

Unlike renting, owning a home allows you the
freedom and control to put safety measures in
place in any way you like (think fences, gates,
security cameras, home alarm systems, etc.)
without any restrictions. These extra precautions
can give you peace of mind and truly allow you to
feel comfortable and safe in your new home.
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REASON #3: More Space

REASON #4: More Control

Many buyers have simply run out of space in their
current housing situation and want something
bigger. Within the last 10 years, in most cases, it’s
often less expensive to buy than to rent. Buying
allows you to have control over how much space
you’ll get and what that space will be allotted for,
without the restrictions that often come from
renting. Depending on the property you purchase,
the options for creating your ideal space can be
endless.

Do you love the color pink? Do you want hardwood
floors instead of carpet? With your own home,
there’s no landlord to approve or deny your
request before you go to town on renovating your
space. With your own home, you decide what
goes in it and how it looks. That freedom and
control will allow you to create a look and feel to
make you feel content and comfortable in the
place you’ll spend most of your time. And if you
want that bright pink wall, no one will stop you!

These 4 reasons why people choose to buy a house will help you narrow down your
homeownership goals, ensuring you’re prepared to make the leap. Of course, the study
mentioned earlier left out a key reason: buying a house is an investment. We believe that
you can make the best investment out of your living arrangements as long as you have the
right team in place to help you along the way. Don’t forget: who you work with matters!

“I never worry about action,
but only inaction.”
Winston Churchill
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Loan Approvals
REASON #2: You’ll really know your budget.
Do you want your offer on a home to be taken seriously? If you’re going to beat out any other potential
offers, you’ll need to make sure you are fully preapproved—before you start looking at properties. After all,
there’s also little point in shopping for homes before you know how much you can actually afford.

Instead of guessing at what you can afford or using generic online payment calculators, a preapproval
allows you to confidently shop for a home within your true housing payment budget.

If you think you’re in the clear because you’ve already been prequalified, my question to you is this: do you
want to get your offer accepted? Do you want to confirm your monthly payments ahead of time so you
don’t get hit with any expensive surprises?

With your preapproval amount in hand, there are additional factors to consider when setting your price
point. Make sure to consider any additional monthly costs, such as HOA dues, private mortgage insurance,
and homeowner’s insurance. Doing this will allow your realtor to narrow down your search, helping you to
identify what neighborhoods, bed and bath counts, and other amenities will fit within your budget.

If so, you’ll need to get a full doc pre-approval and not just a generic prequalification—and here are 3
reasons why.

REASON #1: A prequalification to purchase a house doesn’t carry
much weight.
If you have a heartbeat, you can get prequalified; all it requires is a phone call and a few answered
questions to attain. Because anyone can get one, it doesn’t carry any weight or validation out in the field,
and it’s not a sure thing.
A full doc pre-approval, on the other hand, includes a loan application, credit review, preliminary
underwriting review, and other pertinent documents to verify your job and income. Once you have all of
your documents in order, your pre-approval letter will allow you to know 100% how much you can afford on
a new home.

28

Visit DenverBankerBob.com

REASON #3: You’ll have more leverage over the competition.
If you and another buyer want the same property, having a preapproval over a simple prequalification will
give you an extra edge. If you were selling a house, wouldn’t you choose an offer with verified financing
over unverified?
It’s clear, then, that getting preapproved gives you the most control when buying a new property. In the
next lesson, we’ll give you even more leverage with our Competition Crusher.
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Competition Crusher
How would you feel if you found your dream home but lost it to a better, more qualified buyer? What if you
walked into a home and it was perfect, checking off all the boxes on your want list—but you lost it because
you didn’t have your financing in order? More than likely, these scenarios will feel like crushing blows and
could easily discourage you in the home buying process.
The truth is that many prospective buyers find themselves in these scenarios, but you don’t have to. Why?
Because you have access to my Competition Crusher!
The question you want to really ask yourself is: why should a seller accept your offer? In order to stand
out among the crowd and get the best deal on a house, you’ll want to have solid financing in place before
you go out into the field and shop for homes. You may have heard of stories where a seller will actually
sell their house for less to a buyer that has cash in hand; this is exactly what the Competition Crusher can
do for you. It can actually turn you into a cash-like buyer in the eyes of the seller.

Experience has proved that the Competition Crusher vastly improves the outcome of your home shopping
experience, providing you with more negotiation power in your home search and yielding a superior sales
contract for you.
Take the example of TJ and Suzy, first time home buyers who didn’t really know where to start on the
process. They came to me for advice, and I set them up with the Ultimate Home Buyer Experience Course
and helped them get approved with the Competition Crusher. The outcome?
Not only did they buy their dream home for $375,000, but the appraisal came in at $397,000—instantly
making them $22,000 in equity on closing day. They were able to do this with the Competition Crusher,
which gave their realtor the best negotiation tool to secure an amazing deal.
There are many more TJ’s and Suzy’s out there, some of which you can find on our Client Success Stories
page.
So if you’re thinking of buying a house in the next 3-6 months, it’s clear: the better qualified you are and the
more preparation you do upfront, the better the results will be for you in the end. This loan product will
give you a leg up on the competition, and you won’t be disappointed!

Pro Tip$
The Competition Crusher is a full, complete loan approval done before you
shop properties; you’ll know your numbers, monthly payments, and budgets
with acquiring your property before your search. Once you receive full approval
with the Competition Crusher, you’ll be able to structure your offer in the same
way a cash buyer would—and the strength of your financing will allow you to
get the best deal.

So how does it work?
As you should know by now, you know that there’s a difference between being prequalified and
preapproved for a loan. The Competition Crusher is a third level of approval without any prefix attached to
it. This turns you into an approved, fully-verified borrower BEFORE you go out looking for properties.
Removing the stress of the unknown before you shop for a home will allow you to search with more focus,
and you won’t have to wonder if your finances will allow you to qualify for a mortgage payment.
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Buyer’s Triangle
When choosing to buy a home, one of the hardest decisions to make is where you should put down roots
and settle. With so many things to consider, the task can be easily overwhelming. You might be asking
yourself:
•

Should I be near work?

•

Where are the nearest schools?

•

What’s the best area to choose for my budget?

If these—and more—questions are popping up in your mind, these are completely normal concerns. To
help you narrow down your search, a great exercise to use is the Buyer’s Triangle. Buying a house is
basically a process of elimination, and this tool will help you identify the strengths and weaknesses of
your wants and needs.

The goal of the Buyer’s Triangle exercise is to weigh each of these three areas against each other, helping
you identify on paper what’s most important to you. If a property checks off at least 2 out of 3 items on
your wishlist, you’re doing great; most people follow a similar course in their home buying search.
You can see then that, as you list out your needs and wants, you’ll be able to narrow down what’s most
important to you and target the locations where you want to begin your house hunt. A good real estate
agent will help you to realize these things as well and can steer you in the direction that’s best for you.
To be honest, many people that complete the Buyer’s Triangle exercise end up buying the complete
opposite of what they initially wrote down in the exercise. This is completely okay, and still accomplishes
the goal: it allowed them to see what was really important to them and their family. When armed with
information, you too can choose the right location to begin your home search and find your dream home.

Ultimately, there are 3 things you should consider when moving
into a new house:
1. What’s your ideal monthly payment?
2. What’s the convenience of the location?
3. What kind of features are you looking for in your new home?
It’s extremely important to remember that NOBODY gets all three of these things exactly how they imagine
them, regardless of your purchase price. Being realistic in the homebuying search will help you to avoid
frustration and narrow down your priorities.

Example
Let’s say you found a house at a great price point and in a neighborhood you love—but the interior is not as
updated as you’d like. OR say you went over your initial budget by $20,000—but snagged the house of your
dreams in an ideal location. OR maybe you came in under budget on the purchase price and got all the
features you wanted in a home—but you had to sacrifice your preferred location.
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Looking For Properties
TIP #3: DON’T Be Indecisive
If you’re a fan of HGTV, you’re going to love looking at properties. While you might start searching with an
architecture style or landscape in mind, it won’t be long before you get a good handle on what you can
really get for your money. The truth is that going out in the field, attending open houses, and checking out
these properties is the only way you’ll get an accurate idea of how far your dollar will go.
During the home buying process, you’ll naturally figure out what features of a house are most important to
you and your family as you search. While these “dos” are easy to identify, it’s the “don’ts” that can be
harder to see. What you’ll really need help with is what not to do in your home search, and I’m going to
show you a few key things to avoid.

Indecisiveness is often one of the main reasons
that buyers lose out on a house. Buying a home is
when you’ll need to be committed to making
concrete decisions; if you’re not ready, you
shouldn’t be out looking at properties. I’ve seen
clients hesitate to make an offer on their dream
home, only to later decide it was the right house
for them—but by then, it had been sold to
someone else. If you’re having reservations about
every property you see, it might be time to

TIP #4: DON’T Choose The
Wrong Time
The old adage that timing is everything rings
especially true in the home buying process. Is this
the right time for you to buy a home? If you’re
having trouble deciding on a budget or location—
or aren’t even sure what key features you’re
looking for in your new house—chances are you
might not be ready.

reevaluate and analyze what’s most important to
you in a potential home.

Pro Tip$
When starting the home buying process, you might have no idea what you’re looking for—
and that’s okay. You’re not alone: when I purchased my first house, I had no clue where to
start either. Most buyers will end up buying a home very different from their original
concept, which is completely normal. Just like any other shopping trip, sometimes you don’t

Remember: the purpose of this course is to give you the ammunition and data you need to make an
educated decision on your next move.
It’s okay to feel overwhelmed during the home buying process; you can take a step back and put the
process on hold if needed. Review the lessons in The Ultimate Home Buyer Experience course, consult

know what you really want until you see it.

TIP #1: DON’T Fall In Love With
A House
This might seem unreasonable, but think about it:
you want to love the new space you live in, but you
don’t want to be overcome or blinded by emotion.
I’ve seen many homebuyers walk into a house and
get way too excited about a property, pushing their
rational decision making and logic out the window.
Instead, view your property as an investment, and
be sure to see multiple properties before making a
decision. Even if you pick the first property you fell
in love with, you’ll at least know you made the right
decision after weighing all your options.
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TIP #2: DON’T Lose Control
Buying a house is an exciting time, and chances
are that nearly everyone you know will have an
opinion or suggestion on which home to buy. You
might have family, friends, or the sellers agent
attempting to persuade you to pick a house that
they think is the right one, but remember: this is
your decision. If you find yourself feeling
overwhelmed or losing control, step back, take a
deep breath, or go for a short walk. Taking the
time to decompress, even briefly, will allow you to
stay sharp and focused to make an informed
decision.

with your real estate agent and mortgage broker, and move forward once you’re ready. There will always
be properties available for sale, so there’s no need to rush.
As long as you avoid these pitfalls, your property search will go smoothly and ultimately lead to the best
decision for you and your family.
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Making an Offer
Congratulations are in order…almost! When you’re at the offer stage of the home buying process,
excitement is heightened—and so are your nerves. These feelings are completely normal, but it’s
important not to let them hijack your decision making and cloud your judgment.
Remember that real estate is also an investment, and you want to get the best deal above anything else.
The art of the offer is vitally important, which is
precisely why you have a real estate agent. Their
job is to guide you in making educated, data-driven
decisions to negotiate the best sale price for your
new house. Using previous experience, knowledge
of the market, your budget and financial needs, and
info from the seller’s agent, you can rest assured
that your agent will put forth every effort to secure
the right deal for you.
My job as a lender is to prove to your agent—and
the listing agent—that you have adequate finances
and have completed necessary preparations to
complete the offer.

Pro Tip$
The listing price is just a starting point
for negotiations on that specific
listing—so don’t be discouraged if it’s
initially higher than you’d like.

If the listing price is higher than your housing budget, remember that you never really know why the seller
is selling their home. There are other factors to consider when deciding how much to offer.
•

Does the property have any glaring issues that need to be resolved first?

•

Are there any contingencies you need to clear up, like selling your house before you buy?

•

Is an inspection required for this property?

When you finally decide on an amount and put in your offer, the waiting game is the hardest part. Don’t
expect a simple yes or no when you submit your offer. Realistically, we’re talking about hundreds of
thousands of dollars in real estate, so you should expect that counteroffers will go back and forth a few
times between you and the seller during this process.
If it seems like the seller is unwilling to budge, you don’t have to accept the offer. There’s plenty of houses
on the market, and you’ll find the home that’s right for you. It’s okay to move on if the negotiations are at a
stalemate.

TIP #1: Take Note of Market
Time
Market time is one of the best indicators of a
seller’s desperation meter. The longer a home has
been on the market, the more room you’ll have to
negotiate with the seller. Statistically, the best
chance of selling a property for top dollar is in the
first 2 weeks of the listing. If you see a listing
that’s been on the market longer, you’ll know
there’s less competition and a greater chance for
you to score an awesome deal.
The best strategy is to search for properties above
your price range, but with long market times.
These types of properties are the diamonds in the
rough, and will more than likely be just days away
from a price reduction.

TIP #2: Find A Motive
If you can figure out why a buyer is selling their
home, you’ll have a leg up on the competition.
The highest price isn’t necessarily always the only
thing a seller wants; sometimes, they want to
know their house is going to be treated well by the
next buyer.
This could also be a property that was inherited,
and the family needs to make a quick sale.
Perhaps the buyer is recently divorced and is
motivated to sell the home as fast as possible.
Knowing any of these details can give you more
power in negotiations and help you get the best
deal.

Pro Tip$
If you know the seller’s motivation, it will always help you out as a buyer.

TIP #3: Don’t Shop With Just A Prequalification.
What you really want to use is our Competition Crusher. Our goal is to help educate and prepare our clients
for the field. We’re always going to know more about our clients than anyone else; if you place an offer, I
can present it to the listing agent, who can then present it to their client (the seller) in the most appealing
way possible. We’ve often beat out cash buyers, developers and other motivated buyers in this way.
If you don’t remember what the Competition Crusher is or need a refresher, check out that lesson now
before you head to the next one.

Through my years of experience, I’ve found that these 3 Negotiation Tips will provide the most help to you
when you’re out in the field.
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Home Stretch

What to Expect in Week 1
Under Contract
You’re under contract—congratulations! Before you start celebrating, though, remember: we’re only
halfway home. Shopping for homes and finding your property was the fun part, but now we have to take it
all the way to closing.
There are many other parties involved in the loan manufacturing process once you’re under contract; they
include the realtors, escrow officer, title rep, attorneys, inspectors, homeowner’s insurance agents, and
many more. Don’t let all these moving parts scare you: it’s my job to walk you through everything that’s
required. We’ll take you step-by-step through the week 1 to ensure you have a successful close and aren’t
in breach of contract.

“A journey of a thousand miles
begins with a single step.”
Lao Tzu
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There are a few things that need to be done right away.

Once your mortgage financing is in
process, it’s time to focus on some
things that need to happen with the
house. You should schedule a home
inspection within the first week that you’re
under contract. The fact is, you probably
spent less than 30 minutes on the
property before you fell in love with it and
decided to place an offer. The home
inspection ensures that the home is in
proper condition and that you’re not
buying a money pit. Your realtor can help
you with this process, as it’s a vital step
that can’t be skipped.

1

First, once your offer is accepted,
you’ll need to drop off earnest
money immediately. Earnest money
is a good faith deposit with the seller, and
it shows that you’re serious with moving
forward on the contract of the sale of the
house. The amount varies and is usually
nominal, between 1-3% of the purchase
amount. NEVER give your earnest money
deposit to the seller or an individual; it
should be made out to a third-party real
estate brokerage, title or escrow company,
or a law firm. Be sure to get a receipt of
your deposit.
Pro tip: Make sure to upload a copy of your
earnest money check to your loan portal,
which will allow us to properly process it
so it shows up on your closing disclosure.

2

Second, you’ll want to make sure
your lender has everything they need
to start processing your mortgage
loan. If you took advantage of our
Competition Crusher process, this part is
pretty much done; there will be some
compliance work to get your file back to
processing in order to review the
appraisal, title work, and earnest money.
Since financing is what usually holds up
deals, the sooner you act, the smoother
sailing you’ll have when processing your
loan.
We’ll also be sending you links to verify all
of your assets, W2s, tax returns and
verifications of employment. Once we
have all of your up-to-date documents,
we’ll order an appraisal and title work for
the property. Essentially, we need to make
sure that the title of the house is clear and
that the value of the home is worth what
you’re paying for it.

3

The last thing you’ll need to do on
week one is to get your homeowners
insurance. My best advice is to start
with your auto insurance provider, as most
will offer a bundle policy that can save you
money in the long run. Homeowners
insurance will protect your property from
any unforeseen events and will be required
for any loan, as long as it’s not in an HOA.

4

Pro Tip$
DO NOT transfer funds between ANY of your accounts. DO NOT move money
from your checking, savings, or investment accounts back and forth unless my
processing team and I instruct you to do so. The reason for this is the Patriot
Act: we have to source where money comes from when it comes to acquiring
property. Your earnest money, closing costs and down payment ALL need to
be sourced. If you move money back and forth, we’re obligated to follow the
paper trail and this could cause a delay in your loan approval.

All of that being said, cheers to you for finding your new home! We appreciate the
opportunity to help you get the house of your dreams and are always grateful for your
business.
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What to Expect in Week 2
Under Contract

What To Expect In Week 3
Under Contract

When you’re under contract, by this time you should have dropped off your earnest money, completed and
turned in all of your lender paperwork, ordered your homeowner’s insurance, and completed your home
inspection.

Welcome to week 3! By this time, you’re probably getting anxious—and super excited—to move into your
new home. The good news is that there’s not a whole lot of work for you to do during this period; on our
end, we’re getting to work on all things
financing to bring you to the finish line.

How did your inspection go? The hope is always for a positive result, but if for any reason things turned
ugly, you can always back out of the transaction and have your earnest money returned. That possibility is
exactly why the contract is contingent upon receiving a satisfactory inspection—you want to be sure you’re
getting your money’s worth.
Assuming your inspection comes back positive, we’ll then move on to the processing of the asset itself.
You’ve already done most of the heavy lifting prior to this point: your completed paperwork, as well as
approved financing using the Competition Crusher, are ready to go.
Leave the work in week 2 to your lender, title company, appraiser and realtor as they move you to the finish
line, putting all the moving parts together to close on the house.
On my end, my loan processing team will follow up with you to make sure all the necessary borrower
items needed are in your file, ready to be approved by the underwriter. We’ll also be expecting title and
appraisal updates, and will pass the information along to you once we receive it.
You’ll need to start thinking about what you
want your down payment and final loan
amount to look like. Our team can then start
crunching numbers, helping you know and
identify the best options for you. We’ll also
assist you in finalizing your housing budget
and identifying the total amount of cash
needed to lock in your interest rate.
Be on the lookout for correspondence from
us so we can finalize your interest rate lock,
loan amount, and start calculating your cash
to close.
NOTE: Bob The Banker cannot get paid more
if you choose a higher interest rate. As the
client you have to get credit for your closing
costs.
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Pro Tip$
You will need to lock your interest
rate & complete compliance
paperwork. A mortgage rate lock is
an offer by a lender to guarantee the
interest rate of your loan for a
specified period of time, and shows
and fees or credits for that rate.

As we head toward the completion of the
loan process, we’re working on receiving
the coveted cleared to close. In layman’s
terms, this means that the underwriter
has reviewed your entire file and
approved your loan. As long as nothing
crazy happened between week 1 and
week 3 (like you maxed out every credit
card you own or lost your job), your loan
will be approved, and you’ll be ready to
move forward.
Keep in mind that banks have to deal with
a lot of regulatory processing and
paperwork to ensure compliance with a
variety of federal standards. The most
important of these is the Consumer
Financial Protection Bureau, an agency that makes sure banks, lenders and financial institutions treat you
fairly. Be on the lookout for paperwork that verifies the interest rate you’ve locked in, as this provides you
proof that your loan rate is set. There will be other regulatory items sent your way, and these all need to be
signed in order to move forward with closing.
We’ll also confirm all 3rd party invoices in your file, including the title, appraisal, and homeowner’s
insurance. Once these are verified, we can order the CD, or Closing Disclosure. The awesome—and
helpful—thing about this Closing Disclosure is that it will lay out all of the 3rd party costs for you in one
document. Before this document, all financial costs by me have been estimates, as neither you nor I can
control the final charges of these items. The Closing Disclosure will list the actual costs that were required
to manufacture and process your loan to get it to its ‘cleared to close’ status.
Remember: The Closing Disclosure will need to be received and signed at least 3 days prior to closing to
be in compliant with the CFPB (Consumer Financial Protection Bureau).
Some of the other things you’ll want to start doing in week 3 relate to your physical move. You’ll want to
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start packing, schedule your movers, switch utilities, change your forwarding address at the post office,
and make sure your current landlord is up-to-date on your plans.

What To Expect In Week 4
Under Contract

One thing I can’t stress enough: use this opportunity to streamline and GET RID OF JUNK! If you come
across a bunch of stuff you didn’t even remember you had, now is a great time to downsize and start
fresh. The better prepared you are to move, the less stress, anxiety, and headaches you’ll create for
yourself when the day finally comes.
Pro tip: DON’T jeopardize your credit by buying a ton of new furniture—or a new car (yes, I have had clients
do this 2 DAYS before closing). The reason for this advice? Your debt to income ratio is how you get
approved for your home loan, and your credit report is on file. If you get your credit report pulled while
trying to make a big purchase with one of your cards—or the balances on your credit cards increase—we’ll
get notified, which may require us to re-underwrite your loan. This could ultimately lead to you losing your
loan qualification; in the bank’s eyes, once your debt to income ratio changes, you’re no longer the same
qualified borrower.
The best rule of thumb is to avoid using credit while under contract on your new house. You want the last
few days of closing to go as smoothly as possible, and after all the work you’ve put in, you don’t want
anything to jeopardize the process.
It’s time to move on to the next lesson…you’re almost there!

Congratulations, you’re almost home—literally!
You’re this close to turning the key and settling into
your brand new house, but there are a few things
that need to happen first.
Most sales contracts close within a 30-45 day
period, though your specific contract might take a
little shorter or longer depending on your
negotiations. Regardless of the close date, my goal
is to have your loan cleared to close in 2-3 weeks
once you’re officially under contract. Once that loan
is cleared to close, it’s PARTY TIME—your lender is,
in effect, saying you’re good to go! You and I will
coordinate with the realtors and the seller to
schedule the close, ensuring it’s officially on the
books.

Pro Tip$
You ABSOLUTELY need to do a
final walkthrough. I had clients
who discovered last-minute
flooding damage and were able
to cancel the sale, saving them
hundreds of thousands of
dollars in repair costs.

One of your last tasks will be the scheduling of your final walkthrough. Put simply, this is a last look at the
property to make sure it’s in the same condition as it was when you first came under contract.
The bottom line is simple: DO THE WALKTHROUGH! You want to make sure the house is exactly how it
looked when you last saw it and avoid any tragic situations that could result from skipping this step. Your
realtor should be scheduling this for you, and it’s usually done the day of or a day before closing.
You’ll also want to be on the lookout for the Closing Disclosure we discussed in Week 3, which will be sent
3 days prior to closing. It will have all the sales figures for both you (the buyer) as well as the seller,
detailing the exact amount you’ll need for your cash to close. Look it over and make sure all the terms and
costs are what you expected.
For closing day, there will be a few essential items you’ll want to bring. Be sure to have a photo I.D, as well
as confirmation of your cash to close (a receipt of either a cashier’s check or wire transfer). Expect to
spend 30-60 minutes signing papers, including title work and loan documents, while you chat and relax
with the seller and your team that has helped you along the way.

Once you’re done signing all the documents to receive your
funding authorization…CONGRATULATIONS! You just
bought your new home!
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Visit DenverBankerBob.com

Phone : 720-730-2289 | Email: bob@frielgoodmortgage.com
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Navigate buying a
home with Bob’s help!
Bob Friel, President
Friel-Good Mortgage

720-730-2289
bob@frielgoodmortgage.com
DenverBankerBob.com

